42 Lecture- MGT301

| mportant Subjective

1. What is E-Marketing, and how does it differ from traditional marketing?

Answer: E-Marketing is the process of promoting products or services using digital channels such
as websites, social media, email, and search engines. Unlike traditional marketing, E-Marketing
allows for greater targeting, personalization, and measurability.

2. What are some of the advantages of using social media for E-Marketing?

Answer: Social media provides a platform for businesses to interact with customers and build
relationships. It allows for targeted advertising and the ability to create viral campaigns that can
spread quickly.

3. How can a business use email marketing to effectively reach its target audience?

Answer: By using personalized messaging, creating a compelling subject line, and segmenting
email lists based on customer interests and behaviors.

4. What are some common metrics used to measure the success of E-Marketing
campaigns?

Answer: Metrics such as click-through rates, conversion rates, bounce rates, and ROI are
commonly used to measure the success of E-Marketing campaigns.

5. How can businesses use search engine optimization (SEO) to improve their online
visibility?

Answer: By using relevant keywords, optimizing website content and structure, and building quality
backlinks to improve website authority.

6. What is the role of content marketing in E-Marketing?

Answer: Content marketing involves creating and sharing valuable content to attract and retain
customers. It is an important component of E-Marketing as it helps businesses build brand
awareness, authority, and trust.

7. What is the difference between paid search and organic search in E-Marketing?

Answer: Paid search involves paying for ads to appear at the top of search engine results, while
organic search involves optimizing website content to appear in search engine results naturally.

8. What is affiliate marketing, and how can businesses use it in E-Marketing?



Answer: Affiliate marketing involves partnering with other businesses or individuals to promote
products or services in exchange for a commission. Businesses can use affiliate marketing to
increase their reach and sales through the promotion of their products by affiliates.

9. How can businesses use data analytics to improve their E-Marketing efforts?

Answer: By analyzing data from website traffic, social media engagement, email campaigns, and
other sources, businesses can gain insights into customer behavior and preferences, allowing them
to optimize their E-Marketing strategies.

10. What are some of the ethical considerations that businesses need to keep in mind when
engaging in E-Marketing?

Answer: Businesses need to ensure that they are transparent in their communications with
customers, respect their privacy and data, and avoid engaging in spamming, phishing, or other
unethical practices.



